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Unit 3 Money  

 

1   Money – What is the function of money? 

  Look at the picture. Then, answer these following questions: 

a. Do you love money? 

b. What’s more important, money or joy? 

c. If you have a lot of money, what will you 

do? Explain your answer. 

 

  

 

 

2   Skimming 
 

What is skimming? Skimming is finding the general meaning of a chapter, article, or passage. When 

you want to know the writer’s point of view, you don’t need to read everything. You just need to 

read only a few important words or phrases.  

 

You usually skim Example 

 Articles in newspapers and magazines  
 Parts of library books (to see if they’ll be 

useful to you) 
 Tests and exams (to see what there is to do 

and to plan your time) 
 The first few pages of a new pleasure 

reading book (to find out if you want to read 
it) 

Question: Skim this paragraph quickly. Answer 
the question by putting a checkmark (√) beside 
the answer.  
Dogs are often a problem at home. Many dogs 
are noisy and dirty. They may even be 
dangerous for small children.  
Is the writer for or against dogs at home? 
For _____            Against __√___ 
Answer: You didn’t need to read all the 
sentences to learn this. You only had to read a 
few keywords: problem, noisy, dirty, and 
dangerous. From those words, you could tell 
the writer’s point of view. This writer is against 
dogs at home. 
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3   Idea Web 
 

An idea web allows learners to organize information in a visual format. Unlike a standard linear 

outline, the idea web makes the connections among ideas and details more evident.    

 

Exercises:  

(1) Before reading the text below: 

Think about this topic: The Psychology of Money 

(2) Read the text entitled “The Psychology of Money”. Then, do an idea web to determine the main idea of 

each paragraph.  

 

 

 

 

           

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Name __________________________________ 

Date   __________________________________ 

Idea Web 
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4   Reading  
 

The Psychology of Money 

 
Do you enjoy shopping? Do you sometimes buy things that you don’t need and can’t afford? 

Do you spend a lot of money on your friends and family? When you’re sad, lonely or upset, do you 
go shopping to feel better? If you choose brand X instead of brand Y of toothpaste, do you have a 
good reason for your choice? Your choice to these questions may reflect your personality because, 
according to psychologists, individual money habits show our values, fears, and beliefs about 
ourselves. 

Experts in psychology believe that for many people, money is an important symbol of 
strength and influence, love, or guilt. For example, husbands who complain about their wives’ 
spending habits may be afraid that they are losing power in their marriage. Many people also spend 
money on their family and friends to express love, or they buy themselves expensive presents 
because they need love. Furthermore, a man who spends most of his time at work might feel 
ashamed that he has no time for his family. So, he might buy expensive presents for his wife and 
children to make him feel less guilty.  

Most successful business people and advertisers have some knowledge of psychology and 
use it to increase business. They know that all of us have some fears; all of us are dissatisfied with 
something about ourselves. Advertisers give us hope that we’ll be better-more attractive, younger-
looking, happier-if we buy their product. They make us worry that we’ll be uglier, older-looking, or 
sadder if we don’t buy it. 

People can be addicted to different things-e.g., alcohol, drugs, certain foods, or even 
television. People who have such an addiction are compulsive; i.e. they have an unusually powerful 
psychological need that they feel they must satisfy. According to psychologists, many people are 
compulsive spenders; they feel they must spend money. This compulsion, like most others, is 
irrational-impossible to explain reasonably. For example, most people look for sales, low prices, and 
discounts in order to save money. This is "healthy” bargain hunting. But compulsive bargain hunters 
often buy things that they don’t need just because the merchandise is cheap. When they can buy 
something-anything-for less than other people, they feel that they are winning a kind of game. For 
compulsive spenders who buy on credit, charges accounts are even more exciting than money. In 
other words, compulsive spenders feel that with credit, they can do anything. Their pleasure in 
spending enormous amounts is actually greater than they get from the things they buy.  

Psychologists often use a method called “behavior therapy” to help individuals solve their 
personality problems. In the same way, they can help people who feel that they have problems with 
money: they give them “assignments”. If a person is a compulsive spender, for instance, a therapist 
might teach him self-discipline in this way: on the first day of his therapy, he must go into a store, 
stay five minutes, and then leave. On the second day, he should stay for ten minutes and try 
something on. On the third day, he stays for fifteen minutes and asks the salesclerk a question but 
does not buy anything. Soon he will learn that nothing bad will happen to him if he doesn’t buy 
anything, and he can solve the problem of his compulsive buying. 

 

Taken from a book entitled A Reading Skills Book by Elaine Kirn and Pamela Hartmann 


